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Brand New Book. Baseball is in trouble. Yes, revenue has never
been higher, attendance has never been better, and baseball
has never had a stronger international presence. But the game
has rarely faced more significant problems: Steroid scandals,
management-labor rifts, self-centered superstars, a dramatic
decline in the number of African American players and fans,
constraints on youth baseball fields and resources, and
competition from other sports and entertainment options all
threaten the foundations of our national pastime. Dave
Winfield knows and loves the game and he believes baseball
can be rescued and revitalized. A respected role model and
ambassador of the sport, Winfield outlines his strategy for
making baseball the game he knows it can be: inclusive,
empowering, and entertaining. He focuses on how to make the
game more fan-friendly, and especially how to reach out to the
African American community. From the commissioner s office
to the kids on the street, Winfield examines the game from
every perspective, offering ideas and solutions for diversifying
front offices; marketing the game; developing communitybased programs; and working out fair, creative, and lucrative
parameters for the...
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Reviews
This created ebook is great. it was writtern very properly and useful. Its been printed in an exceedingly easy way in fact
it is just right after i finished reading this pdf where basically modified me, alter the way i think.
-- Ag la e B ecker
This ebook is definitely worth buying. It is definitely basic but excitement within the fi y percent in the ebook. Its been
designed in an extremely straightforward way which is merely following i finished reading this ebook where basically
changed me, alter the way in my opinion.
-- Wa r d Mor a r
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